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This system doesn’t ignore
objections — it tracks them. Every

“zombie” you face is valuable
data. Every kill? Growth.

(Place tally marks under each objection)

Phase 1: Intro-Initial Deflection
I’m Busy

I’m Not Interested 

Looking For Benefits 

I Already Have Coverage

I Don’t Remember Filling This Out

Phase 2: Numbers-Hesitation Stage
Think About It

Talk To My Wife

Send It In The Mail

Phase 3: Application-Trust Issues
Social Objection

Banking Objection

LEADS DIALED

PICKUPS

TOTAL PRESENTATIONS

CLOSED DEALS / AP $$$

10K A WEEK OR DIE10K A WEEK OR DIE
We all must suffer from
one of 2 things, the pain
of discipline or the pain

of regret!

We all must suffer from
one of 2 things, the pain
of discipline or the pain

of regret!

KILLINGKILLING
ZOMBIESZOMBIES
KILLING

ZOMBIES

DAILY ACTIVITY GOALS 

 100–150 LEADS
TRIPLE DIALS – STAY CONSISTENT

 5–8 PRESENTATIONS
EVERY PITCH COUNTS

 2–3 CLOSES
FINISH STRONG

 20 PUSH-UPS FOR EVERY
FUMBLE

ACCOUNTABILITY BUILDS
DISCIPLINE
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ACCOUNTABILITY BUILDS
DISCIPLINE

Each box = 1 Dial

Each box = 1 Pickup
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